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investment performance of any particular product or strategy.  
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detailed information about the investments, including charges, expenses, investment objectives and operating policies, so 
please read it carefully before you invest any money. 
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Current Financial Position  
John & Jane Smith ~ Wednesday, October 01, 2014

Assets 
 

Home $175,000 35%
Other Real Estate $10,000 2%
Cash Accounts $6,500 1%
Non-Retirement Assets $11,200 2%
John's Retirement $248,500 50%
Jane's Retirement $32,600 7%
Other Retirement $12,000 2%

Liabilities 
 

Home Mortgage $125,000 75%
Student Loan $30,000 18%
Bank One Mastercard $10,000 6%
Computer $2,500 1%

Total Assets $495,800 100% Total Liabilities $167,500 100%

 

Your current TOTAL NET 
WORTH is:

 

Your current LIQUID NET 
WORTH is:

 
$328,300

 
$17,700

Current Income Assessment

 
 

John's Income Monthly: $3,650 Annually: $43,800
Jane's Income Monthly: $2,800 Annually: $33,600
Other Income Monthly: $500 Annually: $6,000

Total Income Monthly: $6,950 Annually: $83,400

Monthly Expense Breakdown
Taxes $1,560 25%
Debt Payments $1,386 22%
Insurance Premiums $671 11%
Retirement Savings $350 6%
Education Savings $300 5%
Living Expenses $2,085 33%

Total Expenses $6,352 100%

* Your Disposable Income is calculated to be a surplus 
of $598 per month.

Expenses Summary 

 

*The Monthly Disposable Income Surplus/Shortfall is calculated by subtracting the Total Monthly Expenses from Total 
Income. As the accuracy of both the Living Expenses and fixed expenses (Taxes, Debt Payments, etc.) are improved, a 
clearer and more accurate picture of the monthly surplus or shortfall would be displayed. Also, an unexpectedly large 
surplus could result if some, but not all, of your Living and/or Fixed Expenses were entered.



 
 

Projections at 3% inflation    

Your total projected income before retirement is: 

Income Projection  
John & Jane Smith ~ Wednesday, October 01, 2014

Year
2014
2015
2016
2017
2018
2019
2020
2021
2022
2023
2024
2025
2026
2027

John's 
Age

Projected 
Income

48 $43,800
49 $45,114
50 $46,467
51 $47,861
52 $49,297
53 $50,776
54 $52,299
55 $53,868
56 $55,485
57 $57,149
58 $58,864
59 $60,629
60 $62,448
61 $64,322

Jane's 
Age

Projected 
Income

46 $33,600
47 $34,608
48 $35,646
49 $36,716
50 $37,817
51 $38,952
52 $40,120
53 $41,324
54 $42,563
55 $43,840
56 $45,156
57 $46,510
58 $47,906
59 $49,343

Other Income
$6,000
$6,000
$6,000
$6,000
$6,000
$6,000
$6,000
$6,000
$6,000
$6,000
$3,000

 
 
 

  Totals $748,381   $574,100 $63,000

$1,385,481
� A lot of money will pass through your hands during your working lifetime the question is how much will you keep?  
� Do you have contingency plans in the event an income stream stops due to unemployment, disability, or death?  
� Do your plans consider the effects of inflation?  
� Changes in the inflation growth rate will only affect the Projected Income Streams and do not effect "Other Income" 

Projections which are set on the income input page.  

Description of Other Income:

1. Rental Income beginning now and ending 6/19/2024, inflated at 0%. 
2. John's Social Security Projection beginning at John's age 67 and ending at life expectancy of 

age 90, inflated at 2.5%. 
3. Jane's Social Security Projection beginning at John's age 67 and ending at life expectancy of 

age 90, inflated at 2.5%. 

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.



 
Many financial projections can get interrupted by unexpected expenses.  

 

 

 

 
 
* Care should be exercised when selecting the correct vehicle for your emergency fund: Savings accounts and 
Certificates of Deposit do not fluctuate in value and the principal is generally guaranteed up to a limit 
determined by the FDIC (Federal Deposit Insurance Corporation). However, Certificate of Deposits, money 
markets, and savings accounts are types of investments whose returns are affected negatively by taxes and 
inflation. In addition, any vehicle which has penalties for early withdrawal may not be a good choice when used 
for an emergency fund. Mutual funds and some money market accounts are not guaranteed. Mutual funds are 
subject to investment risks, including the possible loss of principal and may involve sales charges and other 
fees. Registered products, including mutual funds, are sold by prospectus. For complete information you are 
encouraged to request a prospectus from a properly licensed representative. The prospectus discusses fees 
and charges and should be read carefully before investing any money. 
 
 

 

 
Emergency Fund  

John & Jane Smith ~ Wednesday, October 01, 2014

Potential Emergency Needs 

1. Major car repairs  
2. Major appliance repairs/replacement 
3. Job interruption  
4. Serious illness/hospitalization  
5. Family crisis  
6. Investment opportunities  

Potential Investment Vehicles*

1. Savings Accounts  
2. Money Market  
3. Certificates of Deposit  
4. Short term bond funds  
5. Government backed securities  
6. Mutual funds  

Client Target Amount: $38,700 
Current Emergency Funds: $16,200

Shortfall: $22,500

Suggested: A minimum of at least 3 months income should be set aside in a 
liquid fund for emergencies. 
Ideal Emergency Fund : 6 months Household Income.

Monthly savings goal to fully fund emergency fund by:

Rate of Return 1 year 2 years 3 years 4 years 5 years  

1% $1,865 $928 $615 $459 $366 

3% $1,845 $909 $597 $441 $347 

6%  $1,815 $880 $569 $414 $321 

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.



 
 

Retirement Projection Chart

  

The above results are hypothetical only and do not represent any investment or expected return and cannot be guaranteed. It does not represent the 
return of any particular investment or savings vehicle. There can be no assurance that the results as illustrated in this hypothetical scenario can or will 
be achieved. The tax rate and estimated taxes paid at retirement considers federal income tax only. This is neither an offer to sell nor a solicitation to 
buy. Registered products, including mutual funds, are sold by prospectus. For complete information you are encouraged to request a prospectus from a 
properly licensed registered representative. The prospectus discusses fees and charges of particular securities. Please read it carefully before investing 

any money. This hypothetical illustration is for illustration purposes only. 

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions. 

  

Retirement Income Projection  

John & Jane Smith ~ Wednesday, October 01, 2014

Monthly Retirement Need 
(Today's $)

$5,000.00 

Desired Retirement Age
John
62  Jane

60  

Years until Retirement 14   14

Years in Retirement 28   30

Inflation Rate 3%  

Pre-Retirement Return 10% 

Retirement Return 6%  

Retirement Tax Rate 28% 

Monthly Retirement Need 
(Future $)

$7,563

Annual Retirement Need 
(Future $)

$90,755

Your Current Retirement Summary
Plan Balance Personal 

Contribution
Employer 

Contribution

John's $248,500.00 $300.00 per month $100.00 per month

Jane's $32,600.00 $50.00 per month $0.00 per month

Other $12,000.00 $0.00 per month $0.00 per month

Totals $293,100.00 $350.00 per month $100.00 per month

� The following retirement income streams are present in the first year of retirement at Jane's age 60: 
Income directly from retirement account(s), In addition, the following income streams start after the first 
retirement year: John's Social Security Projection of $1,550 per month inflated at 2.5% begining at John's 
age 67, Jane's Social Security Projection of $775 per month inflated at 2.5% begining at John's age 67. 
� The above chart shows you when and if you are going to run out of money in retirement. There are four 
main things that can be done to prevent this from happening:

1. Work longer before retiring 
2. Live on less money in retirement 
3. Increase your savings into retirement programs 
4. Increase your rate of return before and during retirement 

� Your financial trainer may be able to help you make the choices necessary to avoid this calamity from 
happening. It may be a good thing to consult with them on a regular basis. 



Retirement Projection Ledger
 

Year John's 
Age

Jane's 
Age

Beginning 
Retirement 

Balance

Investment 
Growth

Annual 
Investment 

Contributions

Annual 
Retirement 

Need

Soc. 
Sec./Other 

Income

Retirement 
Account 
Income

Annual 
Taxes 
Paid

Ending 
Retirement 

balance
2014 48 46 $293,100 $7,068 $1,350 $0 $0.00 $0 $0 $301,518
2015 49 47 $301,518 $30,152 $5,400 $0 $0.00 $0 $0 $337,069
2016 50 48 $337,069 $33,707 $5,400 $0 $0.00 $0 $0 $376,176
2017 51 49 $376,176 $37,618 $5,400 $0 $0.00 $0 $0 $419,194
2018 52 50 $419,194 $41,919 $5,400 $0 $0.00 $0 $0 $466,513
2019 53 51 $466,513 $46,651 $5,400 $0 $0.00 $0 $0 $518,565
2020 54 52 $518,565 $51,856 $5,400 $0 $0.00 $0 $0 $575,821
2021 55 53 $575,821 $57,582 $5,400 $0 $0.00 $0 $0 $638,803
2022 56 54 $638,803 $63,880 $5,400 $0 $0.00 $0 $0 $708,084
2023 57 55 $708,084 $70,808 $5,400 $0 $0.00 $0 $0 $784,292
2024 58 56 $784,292 $78,429 $5,400 $0 $0.00 $0 $0 $868,121
2025 59 57 $868,121 $86,812 $5,400 $0 $0.00 $0 $0 $960,334
2026 60 58 $960,334 $96,033 $5,400 $0 $0.00 $0 $0 $1,061,767
2027 61 59 $1,061,767 $106,177 $5,400 $0 $0.00 $0 $0 $1,173,344

2028 62 60 $1,173,344 $70,401 $0 $90,755 $0.00 $90,755 $7,753 $1,145,236

2029 63 61 $1,145,236 $68,714 $0 $93,478 $0.00 $93,478 $7,862 $1,112,610
2030 64 62 $1,112,610 $66,757 $0 $96,282 $0.00 $96,282 $7,965 $1,075,120
2031 65 63 $1,075,120 $64,507 $0 $99,171 $0.00 $99,171 $8,059 $1,032,398
2032 66 64 $1,032,398 $61,944 $0 $102,146 $0.00 $102,146 $8,142 $984,053
2033 67 65 $984,053 $59,043 $0 $105,210 $16,275.00 $88,935 $6,942 $947,220
2034 68 66 $947,220 $56,833 $0 $108,367 $28,597.50 $79,769 $6,108 $918,176
2035 69 67 $918,176 $55,091 $0 $111,618 $29,312.44 $82,305 $6,191 $884,770
2036 70 68 $884,770 $53,086 $0 $114,966 $30,045.25 $84,921 $6,266 $846,669
2037 71 69 $846,669 $50,800 $0 $118,415 $30,796.38 $87,619 $6,331 $803,519
2038 72 70 $803,519 $48,211 $0 $121,968 $31,566.29 $90,401 $6,384 $754,945
2039 73 71 $754,945 $45,297 $0 $125,627 $32,355.45 $93,271 $6,422 $700,548
2040 74 72 $700,548 $42,033 $0 $129,395 $33,164.33 $96,231 $6,439 $639,911
2041 75 73 $639,911 $38,395 $0 $133,277 $33,993.44 $99,284 $6,431 $572,591
2042 76 74 $572,591 $34,355 $0 $137,276 $34,843.28 $102,432 $6,387 $498,127
2043 77 75 $498,127 $29,888 $0 $141,394 $35,714.36 $105,680 $6,295 $416,040
2044 78 76 $416,040 $24,962 $0 $145,636 $36,607.22 $109,029 $6,131 $325,843
2045 79 77 $325,843 $19,551 $0 $150,005 $37,522.40 $112,482 $5,851 $227,060
2046 80 78 $227,060 $13,624 $0 $154,505 $38,460.46 $116,045 $5,355 $119,285
2047 81 79 $119,285 $7,157 $0 $159,140 $39,421.97 $119,718 $0 $2,456

2048 82 80 $2,456 $352 $0 $163,914 $40,407.52 $123,507 $0 -$132,948
2049 83 81 -$132,948 $0 $0 $168,832 $41,417.71 $127,414 $0 -$276,305
2050 84 82 -$276,305 $0 $0 $173,897 $42,453.15 $131,444 $0 -$425,369
2051 85 83 -$425,369 $0 $0 $179,114 $43,514.48 $135,599 $0 -$579,966
2052 86 84 -$579,966 $0 $0 $184,487 $44,602.34 $139,885 $0 -$740,090
2053 87 85 -$740,090 $0 $0 $190,022 $45,717.40 $144,304 $0 -$905,807
2054 88 86 -$905,807 $0 $0 $195,722 $46,860.33 $148,862 $0 -$1,077,221
2055 89 87 -$1,077,221 $0 $0 $201,594 $48,031.84 $153,562 $0 -$1,254,461
2056 90 88 -$1,254,461 $0 $0 $207,642 $49,232.64 $158,409 $0 -$1,437,671
2057 91 89 -$1,437,671 $0 $0 $213,871 $50,463.45 $163,408 $0 -$1,627,010
2058 92 90 -$1,627,010 $0 $0 $220,287 $51,725.04 $168,562 $0 -$1,822,647

The above results are hypothetical only and do not represent any investment or expected return and cannot be guaranteed. It does not represent the 
return of any particular investment or savings vehicle. There can be no assurance that the results as illustrated in this hypothetical scenario can or will 
be achieved. The tax rate and estimated taxes paid at retirement considers federal income tax only. This is neither an offer to sell nor a solicitation to 
buy. Registered products, including mutual funds, are sold by prospectus. For complete information you are encouraged to request a prospectus from a 
properly licensed registered representative. The prospectus discusses fees and charges of particular securities. Please read it carefully before investing 
any money. This hypothetical illustration is for illustration purposes only.

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.



 

 
In order to provide a yearly income of $90,755 you need to accumulate $2,198,371 by retirement.  

Your FINANCIAL INDEPENDENCE NUMBER (FIN) is estimated to be: 
 

   $2,198,371      
 

 

 
In order to reach your Financial Independence Number of $2,198,371 by retirement, you need to invest an 

additional...  
 

Retirement Goal Estimation  

John & Jane Smith ~ Wednesday, October 01, 2014

Monthly Retirement 
Need (Today's $)

$5,000  

Desired Retirement Age
John
62   

Jane
60  

Years until Retirement 14   14
Years in Retirement 28   30

Inflation Rate 3%  
Retirement Return 6%  
Retirement Tax Rate 28% 

Monthly Retirement Need 
(Future $)

$7,563

Annual Retirement Need 
(Future $)

$90,755

 

Your Current Retirement Plan  

Plan Balance Personal 
Contribution

Employer 
Contribution

John's $248,500 $300 per month $100 per month

Jane's $32,600 $50 per month $0 per month

Other $12,000 $0 per month $0 per month

Totals $293,100 $350 per month $100 per month

At retirement, your accounts will grow to... 
 

@3% $539,663
@6% $795,545

@ 10%  $1,345,418

This leaves your program... 
 

A shortfall of: -$1,658,708
A shortfall of: -$1,402,826
A shortfall of: -$852,953

Additional Investments Needed

The above results are hypothetical only and do not represent any investment or expected return and cannot be guaranteed. It does not represent the 
return of any particular investment or savings vehicle. There can be no assurance that the results as illustrated in this hypothetical scenario can or will 
be achieved. The tax rate and estimated taxes paid at retirement considers federal income tax only. This is neither an offer to sell nor a solicitation to 
buy. Registered products, including mutual funds, are sold by prospectus. For complete information you are encouraged to request a prospectus from a 
properly licensed registered representative. The prospectus discusses fees and charges of particular securities. Please read it carefully before investing 

any money. This hypothetical illustration is for illustration purposes only.

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.

    Lump sum   or   Monthly
@3% $1,658,708 $7,957 per month
@6% $606,884 $5,348 per month
@10% $211,559 $2,345 per month

Note: Shortfall may be occuring since the Financial 
Independence Number only considers your investments 
and not any additional retirement sources.



 

 

Education Cost Projection  

John & Jane Smith ~ Wednesday, October 01, 2014

Student School Start 
Date

Time to 
Start Date

Start 
Age

Years 
in 

School

% of 
Cost 

Parents 
Pay

Total cost 
(Today's $)

Total cost 
(Future $)

Gertrude 
Smith

The University of 
Texas at Austin (TX) 
(In-State) 

Sep-2018 3 Years 11 Months 18 4 100%   $92,076 $120,041

Diana 
Smith

Average Public 
School 
(In-State) 

Sep-2021 6 Years 11 Months 18 4 100%   $58,985 $94,141

Johnny 
Smith

Average Public 
School 
(In-State) 

Sep-2023 8 Years 11 Months 18 4 100%   $58,985 $107,855

Totals: $210,045 $322,038

Savings Required

Student Assumed 
Return

Projected Current 
Savings 

(Future $)

Lump Sum 
Required 

(Today's $)
or

Additional Monthly 
Savings Required 

(Today's $)
Gertrude Smith
 

Current Plans: $15,200 + 
$100/month  

3% $22,073 $87,120 $1,962
6% $24,499 $75,577 $1,799
10% $28,176 $62,195 $1,591

Diana Smith
 

Current Plans: $11,500 + 
$100/month  

3% $23,359 $57,533 $767
6% $27,653 $43,950 $645
10% $34,796 $29,802 $495

Johnny Smith
 

Current Plans: $7,200 + 
$100/month  

3% $21,655 $65,990 $702
6% $26,381 $47,781 $575
10% $34,660 $30,119 $423

Totals:
@3% $210,643   $3,430
@6% $167,308 $3,019
@10%   $122,116 $2,509

� The hypothetical numbers used above assume a 7% educational inflation rate. Speak with your Adviser if you 
want to see your Education Cost Projections using a different assumption for inflation  

� A good education allows for an extra edge to compete in today's world and planning properly for education can 
be crucial. If proper planning is not executed in advance, other areas of long-term asset accumulation may be 
adversely affected in the future  

� There are several education vehicles available today to choose from along with the opportunities for 
scholarships and financial aid. Consult your financial adviser to help you find the right options for you  

� Based upon the Report Date of 10/01/2014, the current annual cost figures displayed are from information 
published for the 2013-2014 school year and includes tuition, fees, books and room and board where 
applicable.  

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.



 
 

 

 
 

$ 75.00 additional monthly payment  
 

� The proposed Disappearing Debt plan is a guide to assist you in the complete elimination of outstanding debt. 
Assumptions are that consumer debt is frozen, you stack your monthly payment onto the subsequent debt as 

loans are paid off and you maintain the stated monthly payment until all debt has disappeared. 
 

� Results of the actual program depend solely on your commitment to the proposed accelerated payment 
schedule. Anything you attempt to do toward any creditor must be in accord with that debts terms of agreement. 

Debt Elimination Report  

John & Jane Smith ~ Wednesday, October 01, 2014

 
Your Current Debt Payment Plan 

 
 

Creditor Type Balance Interest 
Rate

Minimum 
Monthly 
Payment

Actual 
Monthly 
Payment

Projected 
Payoff

Projected 
Interest Paid

Computer Revolving $2,500.00 24.00% $100.00 $100.00 Jun, 2025 $2,275.04

Bank One 
Mastercard Revolving $10,000.00 18.00% $200.00 $250.00 Feb, 2026 $9,251.59

Home Mortgage Mortgage $125,000.00 6.75% $836.00 $836.00 Jan, 2042 $149,117.23

Student Loan Fixed $30,000.00 3.00% $175.00 $200.00 Jun, 2030 $7,647.32

 

Totals $167,500.00 $1,311.00 $1,386.00 $168,291.18

If you do not add any additional debt , your debt free date would be Jan, 2042

Creditor Type Date 
Accelerated

Initial 
Minimum 
Payment

Accelerated 
Payment

New 
Payment

Projected 
Payoff

Projected 
Interest Paid

Computer Revolving Oct, 2014  $100.00 $75.00 $175.00 Feb, 2016 $473.49

Bank One Mastercard Revolving Feb, 2016  $200.00 $175.00 $375.00 Sep, 2018 $4,703.05

Student Loan Fixed Sep, 2018  $175.00 $375.00 $550.00 Sep, 2022 $4,824.87

Home Mortgage Mortgage Sep, 2022  $836.00 $550.00 $1,386.00 Apr, 2031 $97,810.98

 

Total $107,812.39
If you do not add any additional debt and continue to allocate $1,386.00 
per month until all debts are eliminated, Your new Debt-free date is Apr, 2031

After all debts are paid, continue to invest the $1,386.00 per month and accumulate additional funds at the original 
debt free date of Jan, 2042 

 

@3% $211,209
@6% $251,543
@ 10% $321,487

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.

Your Disappearing Debt Plan



 

Your greatest asset is your ability to earn income! 
A simple formula to illustrate your life insurance needs is the DIME: 

 

 

 
 
John's income replacement total is the amount of money needed for Jane in the event of John's untimely death 
to provide $3,000 a month until Jane's age 90 (life expectancy) inflated at 3%.  
 
Jane's income replacement total is the amount of money needed for John in the event of Jane's untimely death 
to provide $1,500 a month until John's age 90 (life expectancy) inflated at 3%.  

� In the event of a premature death, there are two needs that should be considered for surviving family 
members: immediate cash needs and income replacement for a period of time. Often times, life insurance 
proceeds can provide one of the most cost-effective methods of generating cash and income to satisfy these 
two very important needs. 
 

� This presentation and the material presented in it should not be construed as an offer to sell life insurance of 
any type. There are many types of life insurance products and you should consult your personal financial 
professional for guidance in choosing the right type and amount of life insurance for your specific 
circumstances. Life insurance policies carry different types of fees that are paid by the policy holders. These 
fees may include sales commissions, ongoing management fees, mortality and expense, etc. Life insurance 
need is generally the prevailing point of consideration when contemplating the purchase of life insurance. 
Certain life insurance policies are not available in all state jurisdictions. Each insurance policy involves 
conditions, restrictions, and limitations that may be product specific. Before purchasing any life insurance 
policy, you should thoroughly review the prospectus and other policy disclosures and discuss any questions 
you may have with your personal financial professional.  

Protection Needs  
John & Jane Smith ~ Wednesday, October 01, 2014

D - The amount of money needed to pay off outstanding debts and final expenses.

I - The lump sum needed upon death, once invested, that is projected to provide the 
designated monthly income for the period of time you designated at the specified inflation 
rate and return on investment. 

M - The lump sum needed to pay off your mortgage should you choose to do that.

E - The lump sum needed to provide for college education of the children.

Income projections at 3%inflation and 6% return on investments 

John's Protection Need
Debt/Death $57,500 
Income Replacement $804,122
Mortgage $125,000 
Education $167,308 

Total Need:   $1,153,930  

Jane's Protection Need
Debt/Death $57,500 
Income Replacement $394,395
Mortgage $125,000 
Education $167,308 

Total Need:   $744,204  
 

Current Protection Plans
Group $150,000 
Individual $355,000 
Assets $310,800 

Shortfall / Surplus:   -$338,130  

Current Protection Plans
Group $125,000 
Individual $55,000 
Assets $310,800 

Shortfall / Surplus:   -$253,404  

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions.



 

Monthly Expense Breakdown  

John & Jane Smith ~ Wednesday, October 01, 2014

 
Living Expenses  

Housing  
Rent $0.00

Telephone $125.00

Utilities $350.00

Maintenance & Repair $50.00

Furnishings $0.00

Improvements $0.00

Household Help $50.00

Miscellaneous  $0.00

Total Home Related Expenses     $575.00

Family
Food & Grocery $400.00

Clothing $50.00

Health $25.00

Laundry & Dry Cleaning $0.00

Child Care $0.00

Pet Care $50.00

Education Expenses $0.00

Legal Expenses $0.00

Miscellaneous  $0.00

Transportation
Fuel Costs $250.00

Maintenance & Repair $50.00

Miscellaneous  $10.00

Giving
Charitable $350.00

Non-Charitable $50.00

Leisure
Vacations & Quick Getaways $100.00

Hobbies $50.00

Entertainment $100.00

Miscellaneous  $25.00

Total Non-Home Related Expenses   $1,510.00

Total Living Expenses $2,085.00

Debt Payments
Mortgage $836.00

Fixed $200.00

Revolving $350.00

Total Debt Payments $1,386.00
 
Insurance Premiums
Other Than Life $455.00

Individual Life $202.00

Employee Paid Group Life Ins. $14.00

Total Insurance Premiums $671.00
 
Taxes
Income $1,309.50

Other $250.00

Total Taxes $1,559.50
 
Savings  
Retirement $350.00

Education $300.00

Non Retirement Savings $0.00

Total Savings $650.00
 
Income  
John's Employment Income  $3,650.00

Jane's Employment Income  $2,800.00

Other Current Income $500.00

Total Monthly Household Income $6,950.00
 

Monthly Expense Summary
Total Debt Payments $1,386.00

Total Insurance Premiums $671.00

Total Taxes $1,559.50

Total Savings $650.00

Total Living Expenses $2,085.00

Total Monthly Expenses $6,351.50

Monthly Disposable Income
Surplus / Shortfall $598.50

� Your Objective should be to achieve a spending level consistent with your goals.  
� If you can get a hold of this part of your plan, it is amazing how everything else falls into place.  

These calculations are based on the information you provided to your adviser and/or you inputted into the system. 
Please see the Disclosures on the Cover Page and the Disclaimers Page for important notes and assumptions. 



 
 

 
Financial Ratios  

John & Jane Smith ~ Wednesday, October 01, 2014

Retirement Position  
 
Your current Retirement Asset-to-Income Ratio 
(RAIR) is defined as the total value of your 
projected retirement assets ($1,061,767) divided 
by the projected annual retirement income need 
($88,112) at John's projected retirement age of 62 
(first to retire) to come up with the ratio of 12. 
 
The RAIR is an indicator of the possibility your 
retirement income goals could be satisfied by your 
projected retirement assets alone, without being 
supplemented by other retirement incomes such as 
pensions or social security. The greater the ratio 
the more likely you are to achieve your desired 
income goals in retirement.

Debt Position  
 
Your current Debt-to-Income Ratio (DTIR) is 
defined as the total current monthly debt 
obligations ($1,386 per month) divided by your 
current total monthly household income ($6,950 
per month) to come up with the ratio of 20%. 
 
The DTIR is the leading qualifier in your ability to 
purchase a home. You should strive to eliminate all 
consumer debt such as auto loans, student loans, 
and all forms of credit card or revolving debt. The 
lower the ratio, the more likely you may be able to 
qualify for lower interest rate loans along with 
devoting more of your income to saving.

 

 
Your Retirement Asset-to-Income Ratio is 12 

 
20 + Financial Independence

16 - 20 Near Financial Freedom

11 - 15 Potential Shortfall

6 - 10 Serious Shortfall

0 - 5 Danger Zone

 

 
Your Debt-to-Income Ratio is 20% 

 
0% Debt Freedom

1% - 15% Mild Debt

16% - 30% Significant Debt

31% - 45% Serious Debt

> 45% Danger Zone

 
You fall into the Potential Shortfall category 

You are making good progress but may realize 
some shortfall during retirement. Financial Freedom 
may require some combination of increased 
savings, lowering your retirement income goal, 
and/or delaying your retirement date. 
 
To achieve your retirement income goals you will 
probably need a significant contribution from other 
incomes such as pensions or social security.  

 
You fall into the Significant Debt category 

Your current debt is significant but at or below the 
levels many would consider serious. You should 
continue to be diligent about paying off this debt 
and not add any new debt.  

NOTE: The DTIR categories above assume the 
monthly debt includes a home mortgage payment. 
If you have no mortgage payment because you are 
renting or your home is paid off, your debt-to-
income ratios in all categories should be 
significantly lower. For example, if all or most of 
your debt is consumer or credit card debt, a ratio 
as low as 20% might be considered in the Danger 
Zone. 

A detailed explanation of both the Retirement Asset-to-Income Ratio and Debt-to-Income Ratio can be located on the disclaimer page at the end of the 
report. The Ratios above were calculated based on the information you provided during your Client Interview or inputted into the system.



  

 

 
 

 
Action Plan  

John & Jane Smith ~ Wednesday, October 01, 2014

  Action Points To Take Comments Responsible 
Party

Goal 
Date

Complete 
Date

1
Consider consolidating mutliple 
traditional IRAs into one fund family. 
 

Now - you can reach the 
$50k discount level by 
combining the IRAs.  

John & 
Jane  8/1/2014   

2
Consolidate all life insurance plans 
into higher coverage, more cost 
efficient plan 

Now - first step is to 
choose the amount of 
coverage you feel 
comfortable with and fill out 
an application to see if you 
qualify.  

John & 
Jane  8/1/2014   

3 Look into refinancing existing 
mortgage and consolidating debts. 

Now - I have provided a list 
of mortgage brokers I have 
worked with if you don't 
have one.  

John & 
Jane  12/1/2014   

4

Rollover Jane's 401-k to an IRA and 
transfer low-yielding bank IRA to an 
investment vehicle that has the 
potential to earn a higher return.  

Now - this can also be 
linked to John's IRAs (#1) 
to reach the $100k 
discount level 

Jane  8/1/2014   

5

Set up and fully fund both Roth IRAs 
instead of traditional IRAs since you 
no longer can deduct your 
contributions to the traditional IRA.  

If not this year, then try to 
fully fund next year. You 
have up to April 15, 2015 to 
fund your 2014 Roths.  

John & 
Jane  4/15/2015   

6

Pay off the consumer debt and then 
set up a higher yielding fund for 
emergencies and start funding 
every month.  

By the end of the year.   John & 
Jane  1/1/2015   

7
Set up 529's for children with 
existing savings and set up monthly 
draft programs on each.  

Once you are completely 
out of consumer debt and 
are funding at least 15% 
towards retirement.  

John & 
Jane     

8 Meet with an attorney to get your 
estate plans in order.  Within the next 6 months.  John & 

Jane  1/1/2015   

9 Apply for Long Term Care 
Insurance to protect your assets.   Within next 6 months.  John & 

Jane  1/1/2015   

           
Notes 
 
 
 
 
 

Any action point naming a specific investment must be preceded or accompanied by a current prospectus. The prospectus contains detailed information 
about the investments, including charges, expenses, investment objectives and operating policies, so please read it carefully before you invest any 

money. 
Please see the Disclosures on the cover page and the Disclaimers page for important notes and assumptions.



 
 

Disclaimers  
John & Jane Smith ~ Wednesday, October 01, 2014

 
The enclosed document provides various illustrations, schedules and reports to help you identify financial 
needs, set financial goals and make better and more informed choices in managing your money. These 
illustrations are developed based on the information you provided or instructed us to make, and on certain 
generally accepted assumptions and reasonable estimates. Your current personal and financial situation 
along with today's economic environment is subject to change. It is provided to you as a service by your 
financial representative. There is no obligation for you to purchase any products as a result of viewing this 
document.  
 
This document should be viewed as a guide for your use in determining how best to attain your financial 
goals. We recommend you periodically review your financial needs and financial goals, especially when there 
is a change in jobs, a change in marital status, an addition to your family, or any significant change that 
affects your situation.  
 
Throughout this document, hypothetical savings and retirement examples and values presented in these 
materials are not guaranteed. They are intended to illustrate results based on compounding at various 
rates of return and do not illustrate the performance of any actual program or actual market conditions. 
This is neither an offer to sell nor a solicitation of an offer to buy. Registered products, including mutual 
funds and variable annuities are sold by a prospectus. For complete information you are encouraged to 
request a prospectus which discusses fees and charges from your registered representative. Please read it 
carefully before investing or sending money. 

 
A detailed explanation for the Financial Ratios Report is as follows: 

 
The Retirement Asset-to-Income Ratio (“RAIR”) can be explained with the following formula: 

 
RAIR = Projected Value of Retirement Assets at Retirement Age 

Projected Annual Retirement Income 
 
 
Based on your expected income needs during retirement, your RAIR will provide a rough estimate of how 
many years your projected retirement asset amount/value will last once you reach the age of retirement. 
The higher the number, the longer the time frame that your retirement assets are expected (but not 
guaranteed) to last. Several factors can impact your calculated RAIR and the ability of your retirement 
assets to be able to cover your financial needs during retirement. Some of those factors may include but 
would not be limited to the following: your overall lifespan; changes in market value of your retirement 
assets; changes in lifestyle that may require higher levels of retirement income, changes in tax laws; etc. 
As an example, if you retire at age 65 and your RAIR is 20 or higher, you still may end up experiencing a 
short fall in your retirement assets if you live to be hundreds of years old. In terms of additional risk 
factors, your retirement assets are subject to market risk which means that they may be worth more or 
less in the future than what they are worth today. Further, your retirement assets are also subject to 
inflation risk which means that cash on hand now may be able to buy you more goods now than during 
your retirement years.  
 
The ranges presented herein were designed by the program based on the expectation of a life span of 
whatever your financial adviser entered in the program, i.e. 85 years, 90 years, etc. and the expectation 
that you would retire at whatever age they entered, i.e., age 65, 75m etc. Based on those factors, it 
stands to reason that an individual with a RAIR of twenty (20) or higher would have sufficient retirement 
assets to cover his/her anticipated financial needs during retirement and up to the point of his/her death. 
Conversely, it also stands to reason that someone with a RAIR of five (5) may expect to be able to cover 
only five years’ worth of his/her financial needs during retirement; leaving a short fall of financial needs not 
being able to be met prior to his/her death.  
 
Neither your RAIR nor the colored ranges provided should be construed as (1) an indication or 
suggestion of the investment performance of any assets currently (or that in the future may be) held in 
your portfolio of retirement assets or (2) as a guarantee that your retirement assets will sufficiently cover 



your financial needs during retirement.  
 
The Debt -to-Income Ratio (“DTIR”) can be explained with the following formula: 

 
DTIR =       Total current monthly debt payments    

Total current monthly household income 
 
 
Most lenders consider a DTIR of 36% (with no more than ~28% of overall debt being allocated to 
servicing your monthly mortgage) or less to be acceptable for the purpose of qualifying for a home 
mortgage. The ranges presented herein were designed to be based on its proprietary classification of 
desirable or undesirable DTIR values. Although most lenders will still issue a mortgage to someone with a 
DTIR up to ~36%, a DTIR of up to 25% to be acceptable and 0% to be ideal.  
 
The assumptions in the Debt Elimination report are as follows: all fixed debt payments remain level 
until accelerated and then paid off, all revolving debt is treated with one cycle billing and payments are 
determined each month based on the percent of the average daily unpaid balance inputted into the system 
by you or your representative and is based on the information obtained from the credit card statement or 
on certain generally accepted assumptions and reasonable estimates. With these assumptions the 
minimum payments would be made until such time that the accelerated payment is added to the minimum 
each month until the debt is completely paid off. The proposed “Disappearing Debt” plan is a guide to 
assist you in the complete elimination of outstanding debt. It is also assumed that consumer debt is 
frozen, you “stack” your monthly payment onto the subsequent debt as loans are paid off and you 
maintain the stated monthly payment until all debt has disappeared. Results of the actual program depend 
solely on your commitment to the proposed accelerated payment schedule. Anything you attempt to do 
toward any creditor must be in accord with that specific debt’s terms of agreement.  
 
The examples in this document and any tax consequences presented may not correspond to your 
particular situation. Many of the examples in this document do not account for any effect of taxes inherent 
in any savings program. If you have any questions regarding tax related issues, you should consult a 
qualified tax adviser.  
 
You should meet with an attorney to assess your need for a will and/or a trust. These are important legal 
documents for estate planning purposes. Estate taxes can significantly impact the amount of wealth 
passed on to heirs. The illustrations included in this document do not account for any estate tax 
consequences. The attorney from who you obtain legal advice should be consulted concerning estate tax 
issues. 




